RO D FRAN KLYN “A partner and | formed Techwool in 1983. We started from humble beginnings

and were fortunate to have the support of other trading companies. In 1985, we

. . . began direct exports. At that time, of course, China was an insignificant player in

Man aglng DlreCtO r, TGChWOO' Tradlng the market, but we were doing business with India, Turkey, and most of the

European companies, as well as with the USA who was a major partner at the

time. It was in 1988 that | first started to do business with China. It started off

small, however it kept gradually increasing. My first trip to China was in the early-
1990s and that was when our business began to grow quite rapidly.”

“We entered the Chinese market as its economy began to open up. o i o
. . . M AN E 1983 T Techwool. BITFIANIS 11 FHIRE, BRBEEMSAT
There was a great deal of opportunity and we became increasingly

SEIE19885F, MIF IR SRR, FEA B L BIE R KIEBE—RRFEREL

reliant on China. In my opinion, China is now the most reliable 42005 1, 5SRO S EAFAT A K.
country in the world, particularly regarding work conditions and
payment. They have greatly supported the Australian wool industry.”
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Techwool Trading is an Australian family-owned wool company. Managing Director
Rod Franklyn found the company in 1983 and from humble beginnings, Techwool
has progressed to being one of Australia’s leading wool traders, exporting more
than 220,000 bales per year.

Franklyn’s consistent and sound business ethics has earned Techwool an excellent
reputation with woolgrowers and export clients alike. His wealth of experience is
complemented by a genuine consideration for the health and longevity of the wool
industry. The company supplies wool to more than 100 textile mills worldwide,
from combing to carding to carbonising and fabric making operations. Through
Franklyn’s mentorship and consistent business ethics, Techwool has forged
mutually rewarding partnerships with local woolgrowers and export clients.

“Without China, we would still have a business, but costs would be a lot higher.
China offers great reliability in terms of both business operations and customer
demand. As far as I'm concerned, it is what makes the Australian wool industry
what it is today.”
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